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Understand the negotiation process and its fundamental elements in order to address the increasing need for cooperative
ogoooad o .

negotiation at home, at work, and in the larger world.
goooo O Negotiation 0O BATNA 0O Agreement 0 Breakthrough O Culture

Learn the five-step strategy * Breakthrough Negotiation.”

Understand the influence of culture on negotiations in an international context.
ogooad

0ooooooon 400000000000000000
0000000000 0000000000000
goodooboodoooooooooao
dooooooooo aooad goood goood goooo
o o 0

gboboooooog

gooboao

ooooo

oooooooo

gooogn

oboboooog
ooo

oooooooo
oooo




gooo

oo

gboo oo

gooo

g0

Introduction to International Negotiations
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020

Overview: Breaking through barriers to cooperation

[0 0 0 O Read assignment and make a written summary to hand in at the beginning of class.
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Prologue: Prepare, prepare, prepare

0 0 0 O Read assignment and make a written summary to hand in at the beginning of class.00 0 0 O

10

0 0 O O Summarize learning

040

The Breakthrough Strategy: Don’ treact -1

0 0 0 O Read assignment and make a written summary to hand in at the beginning of class.

10

[0 0 0 O Summarize learning

gsg

The Breakthrough Strategy: Don’ treact -2

0 0 0 O Read assignment and make a written summary to hand in at the beginning of class.

1d

0 0 0 O Summarize learning

g en

The Breakthrough Strategy: Don’ targue -1

0 0 0 O Read assignment and make a written summary to hand in at the beginning of class.

10

00 0 O Summarize learning

g0

The Breakthrough Strategy: Don’ targue -2

0 O O U Read assignment and make a written summary to hand in at the beginning of class.

10

0 0 0 O Summarize learning

8o

The Breakthrough Strategy: Don’ treject-1

[0 O O O Read assignment and make a written summary to hand in at the beginning of class.

10

0 0 O O Summarize learning
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The Breakthrough Strategy: Don’ treject -2

[0 0 O O Read assignment and make a written summary to hand in at the beginning of class.

10

0 0 0 O Summarize learning
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The Breakthrough Strategy: Don’ t push

[0 0 O O Read assignment and make a written summary to hand in at the beginning of class.

10

0 0 O O Summarize learning
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The Breakthrough Strategy: Don’ tescalate

0 0 O O Read assignment and make a written summary to hand in at the beginning of class.

10

0 00 O Summarize learning
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The art of negotiation in diplomacy 0

[0 0 O O Read assignment and make a written summary to hand in at the beginning of class.

0000 Summarize learningD 0 0000

0130

The art of negotiation in diplomacy 0

[0 0 0 O Read assignment and make a written summary to hand in at the beginning of class.

0000 Summarize learningD 0 0 00O

0140

Negotiations in hostage crisis

0 0 0 O Read assignment and make a written summary to hand in at the beginning of class.

0 0 O O Summarize learning
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Conclusion: Turning adversaries into partners

0 0 0 O Read assignment and make a written summary to hand in at the beginning of class.
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0 0 0 O Summarize learning
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Writing assignments 40%, Class attendance, preparation and participation in class discussions and learning activities 50%,

S Quizzes 10%

oooo "Getting Past NO -- Negotiating in Difficult |0 000 oooodoo® NO™ DODodooan
Dooooo Situations” by William Ury Dooooo oooooooooooo/m
gooooo

goooooo The next period after class is suitable. Otherwise, please make an appointment.

oooooooo

On the second period, every Tuesday.
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